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“We've had calls from farmers as far away as Idaho,"” says David
Walker, salesman for the new Used-Combine Center in Wichita, Kan.

MASSEY LAUNCHES NEW PROGRAM

World’s First Used
Combine Sales Center

“We think used combines make more
sense than trying to sell new
machines to financially-strapped
farmers," says C.W. Harlan. manager
of the world's first “*Used-Combine
Center” at Wichita, Kan

Reacting to sluggish combine

sales, Massey-Ferguson selected its
company store in Wichita to test the
new program which Harlan helped
design. "Ourgoal is to sell at least 100
used combines by the end of July," he
told FARM SHOW two weeks ago.
“Used combine prices have dropped
significantly, compared to the factory
cost of new combines which has re-
mained steady. Consequently, we
believe that reconditioning used
combines and guaranteeing their
performance makes more sense than
selling new. For example, a recon-
ditioned two-year old combine on
our lot, backed by our full 12 month
warranty on parts and labor, costs
right at $47,000. That same machine
purchased new carries a $90,000
price tag."

The Used-Combine Center has
right at 50 used machines on the lot,
most of which have been painted, re-
conditioned. appraised and carry a
warranty. Three warranty levels are
offered:

1. AAA — The best available, it's
comparable to warranty coverage on
a new machine, Covers 100% parts
and labor on the entire combine for 12
months.

2. AA — Covers 50% parts and
labor on the engine, drive train and
threshing mechanism for 12 months.

3. A — Covers 50% parts and labor
on the engine and drive train for 12
months or 300 hours.

Suppose a customer’s considering
aused MF410 (1972 model) equipped
with a 16-ft. floating cutterbar. It's
been painted and put into “field
ready” condition, carries an ""A"
level warranty and is priced at
$7.250. If the buyer desires, he can
pay another $500 to upgrade cover-
age to the “AA" level warranty. On
newer used machines a “AA” war-
ranty can be upgraded to “AAA" for

$2,000

In addition to guaranteed perfor-
mance, the Used-Combine Center is-
sues a Parts Certificate worth 2 to 4%
of the purchase price. depending on
the machine's age. condition and
other factors

“This credit slip applies not only to
parts for the combine but can also be
applied as credit on parts for his
Massey-Ferguson Iractor, if he owns
one,”" explains Harlan

Lower inlerest is another “bonus™
built into the new program for selling
used combines. “Our going interest
rate for financing new combines is
currently right al 6.9%. Pre-owned
combines. on the other hand. can be
financed through Massey for only
4.9% interest,” notes Harlan.

Farmers from a dozen or more
states have shopped for combines —
by phone or in person — since the
Used-Combine Center program was
launched April 4. “We've tried to
make shopping for a used combine
easy and even fun," says David
Walker, territory manager. "‘In-
terested buyers can walk around the
lot to view the 50 or so pre-owned
machines offered for sale. 1D cards on
each machine are color coded to
show price range. A fact sheet for
each combine gives the hours of use,
the previous owner's name and ad-
dress, a rundown of what was done to
fully recondition or “field ready"" the
machine, and dozens of other facts
and figures, including price, the type
of warranty it includes, and value of
the free Parts Certificate credit slip.

“Although most of the machines
we offer are Massey makes and mod-
els. we do have other brands. And we
take all makes and models in trade,”
notes Walker. “If a customer doesn’t
find exactly what he wants on our lot,
we'll attempt to locate the combine
and bring it up to the buyer's stan-
dard.”

For more details, contact: FARM
SHOW Followup, Massey-Ierguson
Used-Combine Center, 1300 South
West St., Wichita, Kan. 67213 (ph 316
942-2269).

World

Editor's Note: Most of what goes into Ag World stems from story ideas sent to us
by readers. This special section of FARM SHOW touches on the lighter side of
farming and ranching — everything from human interest stories, to unusual
hobbies. to unique things farm families are doing for fun or profit.

If vou've reud or heard a good Ag World type story vou'd like to share with
others, send it to: FARM SHOW, Box 1029, Lakeville, Minn. 55044.
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Buehler's six steers sport genuine Swiss bells, each with a different

shape and tone.

Swiss Cow Bells
Ring In Ohio

Memories of cowbells heard during
a trip to Switzerland made Char
Buehler, want to bring the pleasant
sound to his Paulding, Ohio farm.

Buehler shared his thoughts with
a cousin, who lived in Switzerland.
Thanks to his cousin's efforts,
Buehler soon received six solid brass
bells all in varying shapes and tones
and all cast with the Buehler name
and date.

Although the bells are typically put
on cows in Switzerland so farmers
can hear where their dairy cows are
grazing in the mountains, Buehler
puts the bells on six, 900-1b. steers.
The bells attach to a 4-in. wide
adjustable black leather belt that fits
around the animal's neck. The
heaviest bell weighs about 6-1bs.
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while the other bells weigh slightly
less and have an average base of about
6-in.

Buehler notes that it took a while
for the steers to get used to the bells
and there were some moments of
kicking, jumping and head-shaking.
Now he hears sweet sounds of Swiss
bells everytime he goes outside.

He and his wife are awaiting a
seventh bell that's being specially
cast. It will have 12-in. base and carry
the Buehler name and date as well as
the family crest. Buehler says this
bell will sit over the mantlepiece.

For more information direct from
the maker of Buehler's cow bells,
contact: FARM SHOW Followup.
Peter Berger. 3552 Barau, Switzer-
land.
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