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Service Offers Stress-Free Leasing Of Hunting Land 
If you own land that has wildlife and you 
aren’t using it, leasing it to a group of 
hunters could net you $7.50 to $22.50 per 
acre annually. And Base Camp Leasing 
will take care of the paperwork and 
liability insurance for you.
 Steve Meng started the business in 
August 1999 when he moved to Indiana 
and couldn’t fi nd a place to hunt.
 “I fi gured I wasn’t the only one,” says 
Meng, who started Base Camp Leasing 
out of Fishers, Ind. Since then, he’s ex-
panded the business to 24 states including 
the East Coast and Midwest.
 Meng has agents in different areas that 
inspect property to make sure it meets 
criteria.
 “Cover is the biggest asset,” Meng says. 
“The property needs to have qualities that 
hold game, such as trees, grass or brush.” 
Generally, 40 acres is the minimum for a 
lease.” 
 Once the land is approved as a good 
hunting site – usually for whitetail deer 
– Meng determines a per acre value from 
$10 to $30. Base Camp Leasing receives 

25 percent of the fee.
 If someone selects the property, the land-
owner receives a contract that includes the 
maximum number of hunters allowed in the 
party. That party has exclusive right to hunt-
ing rights on the property – even the land-
owner cannot hunt there. The leaseholder is 
responsible for posting the land with signs 
provided by Base Camp Leasing.
 “Our landowners include a lot of larger 
farmers who have more property than they 
can hunt,” Meng says. “The biggest reason 
they come to us is that they are tired of 
being bugged by hunters. It’s easier to say 
it’s leased. We also have a lot of absentee 
landowners who inherited the property and 
live out of state.”
 They like Base Camp Leasing’s service 
because it saves the hassle of the paperwork, 
includes liability insurance, and the income 
helps pay taxes. The people who lease are 
paying a premium price and are most likely 
to respect the property. The business pro-
vides insurance for landowners and hunters 
with a $3 million liability certifi cate. If they 
choose to, landowners can meet the hunters Reader Inquiry No. 61

before signing a contract.
 States vary greatly on the kinds of 
people who lease the land. In Indiana 
about half are non-resident. In Kansas, 
nearly 100 percent are non-resident. In 
Michigan, all are residents.
 “We consistently have 85 to 90 percent 
of the properties leased at all times,” Meng 
says. “Deer hunting is biggest, and there’s 
quite a bit of waterfowl demand. Turkey 
hunting is sometimes a bonus.”
 He recently added Minnesota and 
Wisconsin, and landowners in any of the 
states he works in (see map on website) 
are invited to call him for a free informa-
tion packet that lays out the process.
 The arrangement has worked well for 
many hunters, including Meng, who now 
has land to hunt in four states. 
 Contact: FARM SHOW Followup, Base 
Camp Leasing, 10412 Allisonville Rd., 
Suite 107, Fishers, Ind. 46038 (ph 866 
309-1507; www.basecampleasing.com).

Company Rebuilds Hydros With Care
Hydraulic component rebuilds can save a 
lot of money, but they’re not usually do-it-
yourself projects, says Cara Herrs of Herrs 
Machine. The company has been rebuilding 
hydraulic pumps and hydrostatic transmis-
sions for 43 years, progressing from a home-
based shop business to a high tech operation 
that can handle nearly anything hydraulic.

“Our most common repairs are combine 
hydrostats,” says Herrs. “We have an ag 
background, so we understand how quickly 
equipment needs to be up and running. In 
addition to our rebuild service, we keep a 
large inventory of parts, pumps and motors 
on hand. We can usually ship out the same 
day we get an order.” 

Herrs suggests making a toll-free call 
for a cost estimate. If time is tight, most 
agricultural hydro units are available 
in exchange. The company works with 
tractors, combines, skid steers and a wide 
range of other equipment. However, long-
term specialties have been IH hydrostats 
and torque amplifi ers.

Whether for rebuild or exchange, Herrs 
emphasizes carefully wrapping the part 

for shipment, especially if components are 
exposed. One ding or gouge in a plate can 
increase rebuild cost considerably.

“Plates in a stack have to be perfectly 
fl at,” says Herrs. “A scratch can cause 
a blow-by and increase pressure on the 
hydraulics and raise the temperature.”

When parts come in for a rebuild, they are 
fi rst visually inspected and measured using 
a micrometer.  If parts pass inspection, they 
are lapped within 1 millionth of an inch of 
surface fl atness.

Even though a single plate with a gouge 
can often be refi nished, Herrs says the 
refi nishing might reduce the required 
height of the total stack.

“We have to stay in tolerance the whole 
way through,” she says. 

Once the part or component has been 
rebuilt, it goes through testing. Each step in 
the process is recorded. If testing identifi es 
any problem, it also shows where the 
problem occurred.

“We will then tear it down and fi x the 
problem,” says Herrs. “We know it has to 
be done right.”

Herrs Machine has been rebuilding hydrau-
lic pumps and hydrostatic transmissions 
since 1969. 
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Herrs handles pumps, motors, cylinders 
and valves. All remanufactured units come 
with a warranty.

Contact:  FARM SHOW Followup, Herrs 
Machine, 1745 Prospect Blvd., Washington, 
Kan. 66968 (ph 785 325-2875; toll free 877 
525-2875; caraherrs@sbcglobal.net; www.
herrsmachine.com).


